


Per sona l  Deve lopmen t  Sec re t s  Of  Succes s f u l  En t repreneu r s

From the video we learned about a true historical situation where always wanting more led to self-imprisonment. 

In the case of Raynaud III bigger wasn’t better and continuing to want more ruined his life. 

When you are self-employed, like Raynaud, it is easy to have misplaced appetites. A misplaced appetite may be 
spending too much time on paper work and not enough time on marketing.

It could be spending too much time on sales at the expense of having a good operation to support the sales. 
Regardless, the continual challenge of growth in self-employment is to take care of all the appetites that need to be 
fed. Appetites are those things that you have to pay attention to in your business, or feed so to speak, such as sales, 
marketing, operations, accounting, personnel, etc. 

Misplaced Appetites And Hunger

Questions for Reflection and Evaluation



1.  It is important to know the areas of your business that need attention. The areas that need attention are the 
appetites of your business. Where do you spend most of your time?

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

2.  Would you serve the business better by allocating your time differently? Explain.

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

3.  Let’s assume your time allocation is good. Yet, as your business grows, your role will change. It is important to have 
a clear vision of your future. If you don’t grow into a new role then the business will not grow. Where do you see 
spending more of your time in the future as the business grows? 

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

  __________________________________________________________________________________________

Get a clear view of how you are spending your time. Assess where any changes should be made. 

The goal is to grow or get bigger. But, the growth must fit you and your vision. Too much growth in the wrong areas 
can be a bad thing as in the story of Raynaud. 

Stay fit by keeping your appetites in perspective. When you do, you will be ready for more orderly growth and have a 
better road to success.
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